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This presentation has been prepared by Arihant Superstructures Limited (the “Company” or “ASL") together with its Subsidiaries (collectively, the “Arihant Group”) for general information purposes
only, without regard to any specific objectives, suitability, financial situations and needs of any particular person. This presentation does not solicit any action based on the material contained herein. This
presentation should not be used as a basis for any investment decision or any contract, or commitment to purchase or subscribe for any securities. Nothing in this presentation and any oral
information provided in connection with it shall constitute or deem to constitute an offer or invitation to purchase or subscribe for any securities in any jurisdiction. Nothing in this presentation is
intended by the Company to be construed as legal, accounting or tax advice. This presentation has not been approved and will not or may not be reviewed or approved by any statutory or regulatory
authority in India or by any stock exchange in India. This presentation does not comply with the disclosure requirements prescribed by the SEBI or any other applicable authority in relation to a public
issue of securities on the Indian stock exchanges. This presentation does not purport to be a complete description of the markets conditions or developments referred to in the material.

This presentation contains 'forward-looking statements' — that is, statements related to future, not past, events. In this context, forward-looking statements relating to our expected future business and
financial performance and strategies, and often contain words such as 'expects,' ‘anticipates,' 'intends," 'plans,' 'believes, 'seeks,' or ‘will'. Forward—looking statements by their nature address matters that
are, to different degrees, uncertain and are dependent on numerous factors including but not limited to Arihant Group’s business, Arihant Group’s regulatory and competitive environment,
macroeconomic conditions, local business environment, government policies etc. These uncertainties may cause our actual future results to be materially different than those expressed in our forward-
looking statements. We do not undertake to update our forward-looking statements. We caution you that reliance on any forward-looking statement involves risk and uncertainties, and that, although
we believe that the assumption on which our forward-looking statements are based are reasonable, any of those assumptions could prove to be inaccurate and, as a result, the forward-looking
statement based on those assumptions could be materially incorrect. The viewers of this presentation are cautioned not to place undue reliance on these forward-looking statements and management
estimates.

The views expressed here may contain information only as of its date, derived from publicly available sources that have not been independently verified. The Arihant Group does not undertake to
update or revise the information provided herein upon happening of any future event or otherwise. Moreover, both express or implied representation or warranty is made as to, and no reliance
should be placed on, the accuracy, completeness, reasonableness or reliability of this information. None of the directors, promoters or employees of the Arihant Group or any of its affiliates, advisors
or representatives accepts any responsibility or liability regarding the accuracy or validity of the information provided herein or any loss or damage suffered by anyone due to perusal of this document.
Furthermore, no person is authorized to give any information or make any representation which is not contained in, or is inconsistent with, this presentation. Any such extraneous or inconsistent
information or representation, if given or made, should not be relied upon as having been authorized by or on behalf of the Arihant Group. Nothing in this presentation shall be relied expressly as a
promise or representation of past or future.

This presentation is confidential, being given solely for your information and for your use, and may not be copied, reproduced or redistributed to any other person in any manner. The distribution of
this presentation in certain jurisdictions may be restricted by law. Accordingly, any persons in possession of this presentation should inform themselves about and observe any such restrictions.

The information contained in this Presentation is not to be taken as any recommendation made by the Company or any other person to enter into any agreement with regard to any investment. It is
recommended that the Investors make their own independent due diligence, assessment of the market and the market position of the Company and appraisal of the risks, benefits and suitability of this
Presentation. Furthermore, we recommend that the Investors conduct their own analysis and be solely responsible for forming their own view of the potential future performance of the business of
the Company.

This presentation is not intended, and does not, constitute or form part of any offer, invitation or the solicitation of an offer to purchase, otherwise acquire, subscribe for, sell or otherwise dispose of,
any securities in Arihant Superstructures Limited or any other invitation or inducement to engage in investment activities, nor shall this presentation (or any part of it) nor the fact of its distribution
form the basis of, or be relied on in connection with, any contract or investment decision. This presentation is not a prospectus, a statement in lieu of a prospectus, an offering circular, an
advertisement or an offer document under the Companies Act, 2013, as amended, or the rules made thereunder, the Securities and Exchange Board of India (Issue of Capital and Disclosure
Requirements) Regulations, 2018, as amended, or any other applicable laws in India.



Tts a very satisting to see Aihant Superstructures achieving a sustainable scalable model which will
continue to deliver as key progects are reaching maturity levels with many more in the pjpeline. The guarter
has been espedially a good one for prgiect acquisitions with more than 1 million square feet added to the
pipeline and we shall continue to build on this in the coming period The future of our economy is gradually
passing into the hands of millennials who have the knack of proving their worth early. Weé are proud to
welcome Mr. Farth Chhajer;, a young leader;, as an Additional Wholetime Director. He graduated from

Pennsylvania State Uhiversity, USA and after a stint with a global research major; has been instrumental in

anving record sales at Aihant in the last 2 years.”



COMPANY ONERVIEVY

VISION

MISSION

POLICY

To nurture the best talent and be a “Built to Last”
company

To construct the most efficient spaces for our customers
while leaving the least ecological foot-print

To share wealth with all the stake holders and
contribute to the well-being of society at large



Diversified Portfolio

Presence across
Mumbai Metropolitan Region
(MMR) and Jodhpur

Ongoing & upcoming
projects

~14.12 Million Sq. Ft. across 17

projects over next few years

Delivery

Distinguished track record in
timely delivery of projects; Over
3.5 Million Sq. Ft. completed in last
5 years

Operationally Efficient

In-house design, engineering &
project implementation optimizes
quality, timeline and significant
COSt savings

Affordable Housing

Over 96% of portfolio in

affordable and mid-income housing

Future Ready

Well poised to embark on the
next phase of growth with 2.5
decades of operational experience
by promoters across multiple real
estate cycles
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OPERA HONAL RIGHLIGH S

Business Development Sles & Collections
Entered in the new market of Titwala in the
MMR region by acquisition of 10,660 square E‘/
meters of land in the affordable housing
segment. Units Sold Area Sold  Value of sales  Collection

(533) (4.05LSft) (INR234.8CR) (INR110.6CR)
In line with strategy of expanding through

asset-light model, we have entered into a
Joint Development for 15,980 square meters [ e
plot at Shil-Phata in Thane District. Units Sold Y-o- Growth %

Acquired 4,150 square meters of land in @/_ e

Taloja Navi Mumbai. Area Sold Y-o-Y Growth %

These projects will add approximately ? _ 85.8%

1.2 million Sft with a GDV of ~Rs. 640 Value of sales Y-o-Y Growth %

Crores to our project portfolio.

Collections Y-o-Y Growth %

(1) Includes Sales under development management model comprising 25 units aggregating to 19,797 &. H. with a booking value of INR 9.5 Cr
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*Artistic Impression for reference only

Towers Launched — 4

No. of Units —439

After successful launch of the
“Della” Tower in project Arihant
SepirC sedsins I ) e EiT e
Company: | latnched - d = -Rnew
ProjcctEin: SO 3 et S e
affordable  housing  segment
“Arihant Aakarshan” at Taloja,
the hub of affordable housing in
Navi Mumbai.

SEEcacEiciass ol HeRes e
project is designed in Roman
ArChiEEnline S didiE T Olic s i
plethora of lifestyle amenities

Units Booked — 266
(60%)



Q1-FY23 AT A GLANCE

Units Sold (No.)

1,628
934
710
I 533
FY20 FY21 FY22 Q1 FY23
Total Revenue (INRCr)
332.5
272.3
237.6
89.6
FY20 FY21 FY22 Q1 FY23

Area Sold (Lakh Sft)

8.7
6.3
I 4.1
FY20 FY21 FY22 Q1FY23

EBITDA (INRCr)

71.3
47.6 S0
19.1

FY20 FY21 FY22 Q1 FY23

Value of Sales (INRCr)

764.0
400.3
264 8 234.8
FY20 FY21 FY22 Q1FY23

PAT (INRCr)

1.1 I I 10.7

FY20 FY21 FY22 Q1FY23



Particulars (INR Cr) Q1 FY23| Q1FY22| % change FY22 FY21| % change
Total Revenue 89.61 84.64 5.87% 332.52 272.31 22.1%
Total Operating Expenses 70.52 69.26 261.26 222.14
EBITDA 19.09 15.38 24.08% 71.26 50.16 42.1%
EBIDA Margin 21.30% 18.17% 313 bps 21.43% 18.43%| 300 bps
Interest 4.79 5.35 21.03 28.09
Depreciation 0.46 0.47 1.73 2.04
PBT 13.84 9.56 44.71% 48.50 20.03 142.1%
Tax 3.14 1.28 7.12 4.29
PAT 10.70 8.28 29.16% 41.38 15.74 162.9%
PAT Margin 11.94% 9.79% 215 bps 12.44% 5.78% 666 bps
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ASL 2839 100% S0
Arihant Vatika o2 60% 7L
Arihant Aashiyana S 60% 27.26

Arihant Abode 2R789 60% <[z e
Arihant Gruhnirman 14.96 60% 878
s | e @
Total Debt 313.01 207.96
e
Net Debt 275.86

Effective debt of ASL is worked out
based on ASL's shareholding in
subsidiaries

Any liability of the holding company is
attributable at 100% and that of the
subsidiaries is  attributable to its
shareholding i.e. 60% to the Holdco
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COPDIGEEN P PACE OF DELIVERTY

We move forward with a strong belief that timely delivery
with superior quality will be the key differentiator in the
future

Consistently delivered 700-900 units year on year since past
many years and working towards improving the pace

While most projects were in under construction stage in
FY22, the next 2 years should see significant deliveries across
different projects.

Project Delivery (No. of Units)

1200 il
1000 918 [ o i - |
863 Al Ea TarT
800 723 e [ ‘ & T Y u
- 1R Py Iy
o Mt ik b
400 328 TR Bk
p— . | -
200 = 1 . _
TR
5
FY18 FY19 FY20 Y21 FY22 Q1 Fr23
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LAUNCH

Location

e

1

Timeline

No. of Units

Area (Sft)

Est. Revenue potential#
(INR Cr)

Aakarshan Taloja
Amisha Taloja
Aayan Titwala
Aaradhya Kalyan
Aakarshan Taloja
Aspire Panvel
Anmol Badlapur
Arshiya Khopoli
Aloki Karjat
Avanti Shilphata
Total (B)

Affordable
Affordable
Affordable
Affordable
Affordable
Mid-Income
Affordable
Affordable
Affordable

Mid-Income

*Project includes new phase or new towers/wings in existing phase

#Management Estimate for reference only and subject to periodic reviews

Q1 -FY23
Q2 - FY23
Q2 - FY23
Q2 - FY23
Q2 -FY23
Q3-FY23
Q3-FY23
Q3-FY23
Q4 - FY23
Q4 -FY23

439
140
200
440
206
370
178
138
198
425

2,734

2,66,378
1,00,464
1,45,044
3,02,524
1,47,050
3,74,755
1,29,084
1,20,000
1,562,769
3,40,000
20,78,068

135
45
160
151
76
274
52
40
52
204
1,090

13
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GEOGRAPHICAL SPREA

D — MMR & |O

B e o8

1 4 Projects
(MMR)

3 Projects
(Jodhpur)

15



PR PEOILICD PIDA

Category-wise portfolio mix

High Income Group (> INR
10,000/Sq. Ft.)
3.22%

Diversified portfolio mix with focus on
affordable and mid income housing

Affordable (< INR
5,000/Sq. Ft.)

59.47%
Mislncots GRVRINICY Area-wise Portfolio Mix
10,000/Sq. Ft.)
37.31%
Jodhpur
19.77% Kharghar / Taloja

26.40%

Established position in the ;/;;h/-
geographies and market segments by '
building capabilities and competitive Olitgr? wﬂR

advantage

Panvel
23.91%
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COMPLERED o ONGOING PROVEC S

Balance

_ : Total units Units Inventory Total Area Balance. Economic
Project Location (No.) Booked in Units Saleable Booked Inventoryin Interest of
(No.) Area (Sft) (Sft) Area (Sft) ASL
COMPLETED PROJECTS
MMR 3,134 3,070 64 2534751  24,91,003 43,748 ~80%
Jodhpur 934 908 26 11,33,004  11,17,834 15,170 100%
Total (A) 4,068 3,978 90 36,67,755 36,08,202 59,553
ONGOING PROJECTS
Aakarshan Taloja 439 266 173 2,66,378 1,66,062 1,00,316 100%
4Anaika Taloja 396 395 1 2,69,672 2,67,271 2,401 100%
Aarohi Shilphata 51 25 26 72,381 36,432 35,949 100%
Aloki Karjat 248 114 134 1,61,149 74,965 86,184 60%
Aalishan Kharghar 811 387 424 10,01,147 4,68,983 5,32,164 60%
Aspire Panvel 1,152 750 402 11,82,628 7,48,383 4,34,245 60%
Anmol Ph 3 Badlapur 119 64 55 84,938 49,922 35,016 60%
Advika Vashi 327 28 299 4,21,260 38,745 3,82,515 60%
S5Anaika Taloja 433 230 203 3,62,672 1,77,270 1,85,402 60%
Amisha Ph 2 Taloja 134 71 63 75,394 35,834 39,560 60%
Adita Jodhpur 82 34 48 1,44,975 60,820 84,155 100%
Anchal Ph 1 Jodhpur 532 415 117 4,78,800 3,73,500 1,05,300 100%
Total (B) 4,724 2,779 1,945 45,21,394 24,98,187 20,23,207
Total (A+B) 8,792 6,757 2,035 81,89,149 61,06,389 20,82,760
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FORTHCOMING PROJECTS

Total units Total Saleable Economic Interest

Location

(No.) Area* (Sft) of ASL
Amisha Taloja 274 2,20,514 60%
Arshiya Khopoli 1,135 8,56,669 100%
Aspire Panvel 1,648 19,43,715 60%
Aakarshan Taloja 1,928 12,56,240 100%
Aaradhya Kalyan 1,410 9,09,502 100%
Anchal Jodhpur 1,848 17,38,800 100%
Adita Jodhpur 72 1,30,730 100%
Ashray Jodhpur 162 91,653 100%
Anmol Badlapur 261 1,98,806 60%
Aloki Karjat 198 1,52,769 60%
Avanti (New) Kalyan-Shil 850 6,80,000 100%
Aayan (New) Titwala 520 3,77,115 100%
TBD* Panvel 1,300 10,40,000 60%
Total (C) 11,606 95,96,513

Project Portfolio (Ongoing &

14.12 Million Sft

Forthcoming)

*Area potential is as per management estimates subject to plan approvals from requlatory authorities



CASH FLOW STATUS & POTENTIAL

Balance Balance
SEIC Receivable RO Revenue to be Balance
Value of Amount potential of Total Est. Revenue . .. Economic
. . s from . . Recognized Potential
Project Booked Received Booked Balance Receivables Recognized from Booked Revenue Interest of
Area (INR (INR Cr) Area (INR Inventory (INR Cr)* (INR Cr) (INR Cr) ASL
Cr) (INR Cr)
OOMPLETED PROJECTS
922 903 19 15 35 ~80%
319 306 13 5 17 100%
Total (A) 1,240 1,208 32 20 52
ONGOING PROJECTS
Aakarshan 84 6 78 51 129 0 84 135 100%
4Anaika 126 112 14 1 16 83 44 45 100%
Aarohi 19 12 7 17 24 15 4 21 100%
Aloki 26 13 13 31 44 6 20 o1 60%
Aalishan 368 244 124 452 576 142 226 678 60%
Aspire 459 183 276 304 580 184 275 579 60%
Anmol Ph 3 18 11 7 13 20 6 12 25 60%
Advika 59 7 52 612 664 0 29 671 60%
S5Anaika 80 43 38 89 127 12 68 157 60%
Amisha Ph 2 14 7 7 17 24 1 13 29 60%
Adita 17 12 5 28 33 12 5 33 100%
Anchal Ph 1 85 77 8 32 40 82 2 34 100%
Total (B) 1,355 727 629 1,647 2,276 543 812 2,459
Total (A+B) 2,596 1,935 661 1,667 2,328 543 812 2,459

*Management estimates which are subject to change
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CASH FLOW STATUS & PO TENTIAL

Project Total Est. Receivables* Economic Interest of
(INR Cr) ASL
Amisha 99 60%
Arshiya 317 100%
Aspire 1,574 60%
Akarshan 691 100%
Aaradhya 455 100%
Anchal 661 100%
Adita 44 100%
Ashray 27 100%
Anmol 80 60%
Aloki 55 60%
Avanti (New) 408 100%
Aayan (New) 160 100%
TBD* 780 60%
Total (C) 5,352
Total (A+B+C) 7,680

*Management Estimates which are subject to change



Executive Directors

Ashok Chhajer

Chairman & Managing Director

o Over 2 decades in the real estate business

o Prior experience ranging from textile, oil refinery to
real estate sector

o At Arihant, he oversees corporate strategy, project
design and land acquisition functions

o Works relentlessly towards, transparency, corporate
governance and stakeholder management

Nimish Shah

Whole-Time Director

o A civil engineer with over 19 years experience in
construction and related activities

o Actively involved in all the nuances of engineering
including Planning and Execution, project estimation,
contracts and site organization of projects

o FEarlier a government registered contractor in
Maharashtra and was also associated with several
entities in real estate sector

Parth Chhajer
Additional Whole-Time Director

o Worked briefly with the leading capital markets
group CLSA in its India Equity Research Team
before joining ASL in 2018

o Responsible for product development, marketing &
sales strategy and actively involved in finance
function

e He is a Bachelor of Science (Economics) from
Pennsylvania State University, USA.
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Independent Directors

Virendra Mittal

Independent Director

o |IT Alumnus and a fellow chartered engineer

o Vast experience in construction, real estate, power plants, mining and
highway projects

o Has been part of leadership team in ITC Ltd, J. K. Synthetics Ltd.,, Ansal
Properties & Industries, Renusagar Power Company Ltd. and Mukand
Ltd.

Raj Narain Bharadwaj,

Independent Director

o Former Chairman and Managing Director of Life Insurance
Corporation of India

o Has vast experience in economics and BFSI

o Former Member of the Securities Appellate Tribunal, Government of
India and Ministry of Finance

Chandra lyengar

Independent Director

o 1973 batch IAS Officer
o Was Additional Chief Secretary-Home dept. for GOM

o Has led several departments in GOM and GO, such as Public
Health, Industries, Women & Child Development, Higher
Education, Finance, etc.

Divya Momaya,

Independent Director

o Practicing Company Secretary and the founder of D S Momaya &
Co.

o ~18 years of experience Company Secretarial Practice

e Promoter of MMB Advisors Private Limited which trains and
grooms independent directors, women directors and executive
directors

22



Deepak Lohia, Abhishek Shukla Sangeeta Chhajer
hief Financial Officer hief Strategy Officer Head Post-sales & Operations

CA having 24 years of experience in the areas of Seasoned business and finance professional with Rich experience of nearly a decade and a half in the
Taxation, Accounts & Finance. over 16 vears experience in P&L Management, field of administration and operations.

Corpeizie e, sudess Developmient end Responsible for customer relationship management,

post-sales activities including collections,

Responsible  for  Corporate  Finance, Internal I S
Controls, Budgeting & Forecasting nvestment Banking

Has earlier worked with ABG Shipyard and Runwal Leads the strategy function - Investor Relations, documentation, possession and banking operations

Strategic Finance ,new acquisitions etc.

He is a CFA charter holder (CFA Institute, USA),
MBA (Finance) and a Bachelor of Engineering

Group to name a few

Kapil Sengar Teji Ghosh
VP Sales VP  Marketing & Brand
Management

18 Years of experience in sales across industries

such as Real Estate, Finance & Insurance '
Oversees  the  marketing  strategy, brand

Prior to joining ASL, Kapil has worked with reputed communication and project launches
brands like Reliance, Kotak Mahindra, HSBC and

Adhijraj Constructions
Kapil has an MBA from DAVV, Indore

Responsible for long term client engagement and
relationships with all media agencies

Has worked with a leading media agency for more
than 15 years and handled accounts in Real estate,
PSU Banking, Clothing brand and Retail Brands

23
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Indian Green Building Council (IGBC)

Best Developel
for Green Building
(Medium Cate e

ok et

ARIHANT ASPIRE
[P Al
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Precertified Platinum i
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Best Developer for Green Buildings

by CIA World Zee Business Award — lconic Award by Radio IGBC Pre-certified Platinum Affordable Hogsing Projeg of
Developer of the Year City for Arihant Rating for Aspire project the Year for Arihant Arshiya by

i ( Affordable Housing) Aspire, Panvel CREDAI MCHI

Arihant Adita — Dainik Bhaskar (94.3 Award for Quality
Jodhpur’s no1 Housing MYFM) — Award for construction in
Society Award, Red Excellence in Quality affordable housing by
FM Construction The Economic Times, ET
Business Excellence Industry’s No. 1 — Realty award
Award by Adsyncand  Promoter Presented
Zee Business for By Herald Global
Affordable Housing Real Estate
Project of the Year Development
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a1

ASL engages in sustainable development of Environment, Society and Governance

u

Environment
stldlose s Ol el develepenisthave
sewage treatment plants, rainwater

harvesting, solar power & heating as
well as a green cover

e Use of Aerated  Autoclave  blocks
having lower embodied energy and
much higher insulation value

* Energy efficient lighting and use of low
VOC paints & adhesives

*  Qur flagship project Arihant Aspire has
been pre-certified in the ‘Platinum’
category by IGBC

Social

* Social development by supporting Rural
development projects, rural infrastructure
and livelihood enhancement projects

e Disaster management, including relief,
rehabilitation and reconstruction activities

* Promoting education, including special
education and employment enhancing
vocation skills

* Providing Ration to all laborers & their
families staying at the sites during the
lockdown due to Covid-19

Governance

e = Beand P rinetleae siesclltlipe s on
accountability, transparency, and integrity

The Company has adopted governance
framework in accordance with the
applicable SEBI Regulations

4 out of / Board Members are Non-

Executive Members and Independent
Members

25



BUSINESS DRIVERS

The information contained in this section has been derived from the “Market Research in MMR and Jodhpur Report”, which
has been commissioned by our Company from Liases Foras Real Estate Rating and Research Private Limited.
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Real estate sectop Iejoices or the Dacike of strolg
mMacros

Higher affordability due to lower cost of borrowings Inventory months reduced in last 6 months
8.90% 56
0 8.35%

ELas 8.05% <X

680%) 6800/0 6700/0 42 44
| I I I I I

Union Bank S2 HDFC Iad Tier 1 Tier 2

® Oct-19 = Oct-21 W2 B H1-FY22

" The housing loan rates in India are at its 15 year lowest

= While there was a dip in the market activity in FY 20-21, the period of FY 21-22 (till date) has witnessed a
sharp recovery

= The market has clocked 200 Million Sq. Ft. in six months with new launches of 170 Million Sg. Ft.
= The month-inventory in Tier 1 cities has dropped from 56 months in FY21 to 42 months in H1-FY22
= |nventory in Extended suburbs where ASL operates, has reduced from 59 in FY21 to 47 months in H1-FY22

27



No. of Medium & Small developers reduced in CY20 Immense scope of penetration for larger players

Quper Large Developers

0,
6% Sta Large Developers

5%

Medium Developers
Medium & Small Developers 1%

Super Large & Large Developers

Small Developers
80%

-6%

= With implementation of RERA and GST and after effects of Covid 19, the marginal developers are getting
edged out of market opening up opportunities for the larger brands

= *Smaller developers with bankable projects are partnering with large, reputed developers through joint
developments and other arrangements for a win-win outcome

= Arihant superstructure is one of the listed established developers having leadership position in Navi Mumbai
and extended suburbs of MMR

28



Affordable segment to outperform: ASL a key player

All India residential sales 30-60L ticket size residential sales

Million Sq. Ft. Million Sq. Ft.
800 300

b 705 258
CAGR-14% i
600 ik CAGR-16% = MMR Market is estimated
500 e to more than double by
320 108

400 FY27 to absorption volume
of 99 Million Sqg. Ft.

300 100
200
50
100

= 30 to 60 lakh segment

0

! T ci FY21 FY27 (E) expected to grow the
fastest
MMR residential sale 30-60L ticket size residential sales =  The share of 30-60 lakh
Million Sq. Ft. Million Sq. Ft. segment has increased in

120 30

28
100 o 25
CAGR-14% CAGR-15%

80 20

60 46 15 12
40 10
20 5
0 0

FY21 FY27 (E) FY21 FY27 (E)

the last four years

= Arihant Group has 34%
share of supply in this

segment in extended
suburb market of MMR




Central Extended Suburbs, Navi Mumbai, Panvel, Karjat and Khopoli are the markets in which Arihant Group is present

= ASL has 51% share of supply in INR 30 Lacs
— 1Cr segment and 58% share of supply in
below INR 5,000 per Sqg. Ft. segment in
extended suburbs of MMR

" These regions contributed 37% to annual
MMR residential sales in FY21

" [nventory overhang in extended suburbs is
lower at than overall MMR

=  ASL has 13% market share in Navi Mumbai as
reported in H1-FY22

ASl’s presence in micro markets of MMR

Mkt share of Al\cikr:asnr;arfozf
Region top 10 players ing P
in H1- FY22 H1 — FY22
Taloja 69% 51%
Vashi 69% 16%
Karjat 43% 20%
Khopoli 44% %
Panvel 47% 4%
Badlapur 48% 5%
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Srong Brand in MMR with

distinguished track record ik

Cost efficient business model

Qustomer- centric development model
Preferred developer in MMR and Jodhpur
Completed ~3.5 Million Sq. Ft. in last 5 years

G :

Process driven execution

ARIHANT

SUPERSTRUCTURES LTD.
CONTINUING STABILITY

Promising Project
B Pipeline
: Diversified Presence across
O~ MMR and Jodhpur

Our avg. Cost of land acquisition is less than Rs
500/3q. Ft.

Lower procurement cost of materials backed by
extensive sourcing capability y

End to End in-house execution keeps overheads
in check

ERP enabled systems and processes coupled with
a ~300 people team across all functions ensure
timely completion of projects Y.

17 Ongoing and Forthcoming projects comprise of
~ 14 Million Sq. Ft. of Saleable area

Projects spread across 11 different micro-markets
in MMR & jodhpur to mitigating regional market
fluctuation risks
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Cost efficiencies ensures high margins despite
competitive pricing in affordable housing segment

Asset Light Model

* Continuing to enter into |D, |V or DM
arrangement in Mid-income segment

e Targeting redevelopment opportunities
primarily in Navi Mumbai for High-income
housing which presents a huge opportunity
after implementation of UDCPR

» ~35% of our Ongoing Projects area is
based on an asset-light model

Input cost Management

» ASL’s procurement & engineering team'’s
has extensive sourcing network

* Tie-ups with leading manufacturers of the
various ancillary industries

* Enables distinguished offerings at
competitive cost

In house
executio

Low-Cost Land

* Acquire lands on outright basis at low-cost
for affordable housing

Reaching out landowners directly rather tha
acquiring it through land aggregators

Our avg. Cost of land acquisition is less than
Rs 500/Sq. Ft.

In House Execution

* Integrated with capabilities to carry-out
projects from initialization to completion
through our in-house teams

* Inhouse acquisition planning, design,
construction, quality assurance team

* Reducing overheads and dependency on
external firms




16 out of 17 projects
in this segment

~96% of the project
portfolio in affordable
& mid-income
segment

Expected to be the
largest segment in
India in the coming
years

Project
Portfolio

12 ongoing projects
with aggregate
Saleable area of 4.7
Million &. H.

12 Forthcoming
projects (including
future phases of
ongoing projects)
comprising of 9.4
Million Sq. F.

Land
Reserves

In addition, ASL has
land reserves of
52,237 square meter
in Panvel

Arihant group is
among the top 5
developers in Panvel

Joint

Development

Looking to expand
and develop Land
Reserves through JDA
/ or joint ventures

Increase market
penetration across
the various micro-
markets in which we
operate
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CAPITAL MARKET

NSE Trading Symbol ARIHANTSUP
BSE Scrip Code 506194
Bloomberg Code ARSU:IN
GICSSector Real Estate
Market Cap ason
23 July 2022 INR 596.8 Cr.
52 Week High INR 204.5
52 Week Low INR 90.5

DA LA

Fls/Banks/FPIs
2.84%

Shareholding Pattern
(As on June 30, 2022)

Public
22.45%

Promoters
A5 1%
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Particulars (INR Cr) FY19 FY20 FY21 FY22 Q1 FY23
Total Revenue 242.2 237.6 272.3 332.5 89.6
ggj;gp%’;;ttr“dion’ FAlE o 195.5 119.2 149.2 289.1 60.3
Changes in Inventories (5d:1) 336 33.4 (92.3) (5.5)
Employee Benefits Expense 13:8 124 Bk, 16.4 4.4
Other Expenses 21 251 27.6 48.0 11.3
Total Expenses 1O 190.0 222.1 261.3 70.5
EBITDA 56.9 47.6 50.2 71.3 19.1
Depreciation 1.9 2.0 2.0 1.7 0.5
Interest & Finance Charges 32:3 30.0 28.1 21.0 4.8
PET 227 1556 20.0 48.5 13.8
Total Taxes 4.4 4.5 4.3 7.1 3.1
PAT 18.3 11.0 15.7 414 10.7
Less: Non-controlling Interest 4.7 5.4 4.5 0.03 2.0
II::;;rsot;it (after Non-controlling 13.6 56 11.2 41.2 8.7
EPS (Basic) (Rs) 3:32 BT 2.71 10.02 2.12
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Equity and Liabilities (INR Cr) FY19 FY20 FY21 FY22| Q1 FY23
Share Capital 41.2 41.2 41.2 41.2 41.2
Reserves and Surplus 80.7 85.6 97.5 1372 146.0
Non-Controlling Interest 15:0 20.0 24.6 24.6 2605
Total Equity 135.7 146.8 163.3 203.0 213.7
Long Term Borrowings 23wl 316.9 249.9 182 165.6
Short Term Borrowings 140.1 69.8 45.6 1241 147 .4
Trade Payables 40.4 63.0 52.8 61.8 60.1
Advance from Customers 143.8 144.5 170.0 277.0 302.6
Other Liabilities & provisions 31.4 6.6 7.2 103 il
Total Liabilities 7291 747.6 688.9 854.4 917 .1
Assets FY19 FY20 FY21 FY22 Q1 FY23
Fixed Assets )5 o 8.9 9.2 9.3
Investment in Property 158 9.8 11.4 11.4 11.4
Other Financial Assets 40.2 47.3 31.7 34.0 34.5
Other Non-current Assets 0.1 015 0.2 0.0 0.2
Total Non-current Assets 52.3 66.7 52.2 54.9 55.4
Inventories 421.7 388.1 354.7 447.0 452.5
Trade Receivables 28.3 20 26.0 99.8 65.8
Cash and Cash Equivalents 14.9 $ES 12.0 14.7 37.1
Loans & Other Financial Assets (current) 28.9 23.2 4.9 12.4 19.3
Land 19571 189.8 199.8 219.5 237 1
Other Assets 27.9 952 39.3 46.1 49.9
Total Assets 729.1 747.6 688.9 854.4 917.1

37



FINANCIAL PERFORMANCE

Income Statement (INRCr) Return Ratios
Revenues = EBITDA m PAT N e NOCE
333 25.0%
272 20.2%
242 238 : 0fe 16.3%

7 leys)

15.0%
55 896 10.0% i
BE 47.6 50.1 414 5.0% 8.4%
18.3 1 15.7 191107 0
I — || . — 0.0% 4.5%
FY19 FY20 FY21 FY22 Q1-FY23 FY19 FY20 FY21 FY22
*Non-annualized
Debt to Equity
—Net Debt to Equity —Attributable Debt to Equity
4.00
o0
3.00 2.67 255
2.50
' 1,29
0.50
FY19 FY20 FY21 FY22 Q1-FY23
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Completion Status

Project Configuration

54%
7%

Phase-1

Sales Booking

e 4 Towers

Phase-2

46%

e Basement + Stilt + 53 floors / 37
floors
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* Elevation image is an Artist’s impressions for representational purposes only



Hortensia & lliana
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Project Configuration

Completion Status

Sales Booking

e 3 Towers (ongoing)

55%

63%

e 3 Basements + Ground + 42

floors
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* Elevation image is an Artist’s impressions for representational purposes only
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Project Configuration

e 4 Wings
e Stilt + 10 floors

Sales Booking Completion Status

99% 66%

® | | ——
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* Elevation image is an Artist’s impressions for representational purposes only



R S& T wings
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Project Configuration

e 3 Wings

Completion Status

Sales Booking

18%

49%

e Stilt + 16 floors

43

* Elevation image is an Artist’s impressions for representational purposes only



B2 building

Project Configuration

o 2 Bu||d|ngs (ongoing) Sales BOOking ComPIEtiOn Status

e LG + 14 floors 46% 27%

e | — I —

* Elevation image is an Artist’s impressions for representational purposes only 44
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Project Configuration
o Stilt + 18 floors Sales BOOking Completion Status

50% 62%

* Elevation image is an Artist’s impressions for representational purposes only 45



D-Block
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Project Configuration
Sales Booking Completion Status

58% 37%

* Elevation image is an Artist’s impressions for representational purposes only 46

e Ground + 15 floors
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Project Configuration

Sales Booking Completion Status

47% 29%
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e Ground + 7 floors

* Elevation image is an Artist’s impressions for representational purposes only



Benecia block
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Project Configuration

o Stilt + 7 floors Sales BOOking Completion Status

78% 98%

* Elevation image is an Artist’s impressions for representational purposes only 48




Juana building

Project Configuration
e Stilt + 14 floors Sales BOOking Completion Status

42% 80%

* Elevation image is an Artist’s impressions for representational purposes only 49



[hank you!

For further Information please contact:

Abhishek Shukla

(hief Strategy Officer

Tel: +91 22 6249 3333

Cell: +91 9619195775

Email: abhishek.shukla@asl.net.in

Copaate Office: Arihant Aura, Floor No. 25, B wing, Plot no 13/1, TTC Industrial Area, Thane Belapur Road, Turbhe, Navi Mumbai — 400705, Maharashtra
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